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Strategic Attraction PlanTM (SAP)* 

The Strategic Attraction PlanTM  is a simple, 4-part plan to help you attract perfect relationships  including perfect customers, biz partners, vendors, employees, roommates, life partner, etc.). This plan will be a key component of all the Magical Marketing Seminars, Intensives and Open Coaching Sessions offered by Julia Stege and Graphic Girlz. 

INSTRUCTIONS: Take a blank piece of paper 8.5" x 11" and fold in half. Now you have a 4-sided piece of paper and you will dedicate each side to a specific inquiry about the perfect relationship you are attracting. (If you’d rather use a computer file, or a napkin, use that.  It’s all about whatever is perfect for you!)

Here are the questions to put on each side. Where there is a underline insert the relationship you are attracting (customers, partners, etc.):

SIDE 1: What are the qualities, characteristics and attributes of my perfect ____________?

SIDE 2: What makes me and my perfect __________________ tick?

SIDE 3: What do I want my perfect __________________ to expect of me?

SIDE 4: What am I improving to become more attractive to my perfect _______________?


NOW start filling in your answers under each question. Think about what you want and use positive language. (ie instead of "my perfect customer doesn't blame me when things don't go right" say "my perfect customer takes responsibility for their own experience of life")

Side 1 is a long laundry-type list. Everything you can think of that you like in people goes there.  This inquiry is about what you really want in your relationships.  Think of this as your order in to the universe for your perfect relationships.

Side 2 is a short statement of what your true inner calling is. This is also the true inner calling of your perfect _______________.

Side 3 is all about what you WANT to offer, not what you should offer. These are the services, ways of being, types of products you are offering. This is also a list of the goals and aspirations you have in your life, and a statement of your boundaries.  What do you really want in your life?  Put it here.

Side 4 is about taking responsibility for what you are attracting.  Take all the items on Side 3 that aren't fully realized 100% yet and put these on Side 4.   Write it here and put today’s date by it to declare, “Today is the day I begin attracting this.”  Look at these items now and ask yourself, "Who would I have to be to attract this?"

If you would like to maximize the benefits of the SAP for your business and self-marketing efforts and for your life, Open Coaching Sessions, Intensives and Personalized Coaching Sessions are offered ongoingly through Graphic Girlz and Magical Marketing Seminars.  Call Julia Stege for your free initial ½ hour consultation.  707-823-3316 or email inquiry@graphicgirlz.com .

*Strategic Attraction PlanTM is a trademark of Perfect Customers, Inc.  Julia Stege is a Licensed and Certified Strategic Attraction Coach.
